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Introduction

2

• “We Are ConXtech”

• Why use ConXtech? 

• Data Center Case Study

• Time = Money 

• Data Center Market 

Characteristics

• “Simply Faster”



We Are ConXtech 3

Link to We are Conxtech Video

https://replay.dropbox.com/share/gxT7sW8QGSYyZEZS


4Why use ConXtech?

ConXtech has not missed a project schedule in 20 years. 

ConXtech is 2x – 5x faster than conventional framing.

Ave. Productivity:  10k SQFT / Day (80 – 120 PCS / day)

Client ROI
• Accelerated Schedule
• Facilities Online Faster
• Lower overall risk and with certainty of results
• Offsite labor 
• Bar None Quality 



ConXtech vs. Conventional Construction

Why use ConXtech? 5

*Assumes 5-day work week and 200,000 sqft. building *Assumes 5-day work week and 4-story building



Location Santa Clara, CA

Description 4-Story Data Center

Size 240,000 sqft

Time 15 Days to Erect Steel

Owner CoreSite

Savings
2.5-4months savings compared 
to conventional

Data Center Case Study: 
SV7

Data Center Case Study

“We broke ground in 
December, tenant was in 
the building in October”
– Jay D.

6



Case Study ROI: Data Center

Time = Money 

Time is Money

Design
Variations

How does speed to 
market impact the 

bottom line?
What is a week of time 

worth?

10 Weeks

$11.8M
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Time = Money 

These are the numbers we used… 
but plug in your own

Calculate it for yourself:
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X Weeks X  $1,179,648.00/week = Tons of $

Data Center
LEASING REVENUE

15year $                            617,000,000 
1 $                              41,133,333 
1month $                                3,427,778 
1week $                                   $ 791,635 

LAST 3 MONTHS CONSTRUCTION 
FINANCING COST

1month $                                1,575,207 
1week $                                   $ 363,789 

CONSTRUCTION GC Costs (last 3 
months)

1month 104,890 
1week $24,224 
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The Hidden Value of Speed
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• Pacing capital and 
never waiting for 
anything fuels the 
schedule acceleration

• Compounding effects 
driven by the 
structural schedule 
acceleration drive 
expedited traded to 
completion faster

• How can you get 
there quicker? 

• Getting online before 
a competitor 
guarantees future 
security of deals –
the more you deliver, 
the more deals you 
get

• Error proofing de-risks your project, 
with ConXtech there are no mistakes

• The cost of mistakes are often not 
factored in to the proforma

• Adding up the cost, you are building 
cheaper and faster than competitors 
building tilt up

• Front loading the cost pay off dividends 
on early leasing 

• More work you can take offsite and in 
controlled environment the less risk 

• ConXtech can build on compacted 
sites, making urban environments wide 
open

Traditionally, the cost analysis stops at cost comparison between ConXtech & the competition. But it stops short of 
seeing compounding cost savings of schedule acceleration. Everything is speed to market. What is 3-4 months 
worth to you? 

• Expedited leasing 
revenue

• Reduced financing 
cost

• Reduced General 
Conditions

Deliverability Speed De-Risk Asset Value

Millions $ Saved/Earned

Time = Money 



Data Center Market Characteristics
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 High stakes & intense schedule pressure
 Large capital required
 Heavy loading
 Minimal Drift/ Stiff
 Open interior floor plan for equipment & infrastructure 

routing
 Architecturally simple – rectilinear
 Conventional steel is cost prohibitive due to inherent mistakes
 Deals contingent on speed with the evolution of technological 

innovation – agility and commitment are required
 More you deliver the more deals you get – compounding 

success 
 Floor heights have grown 26-28’ so bracing on exterior that 

has no conflict with interior infrastructure 

Data Center Market

Inherent Project Characteristics



Simply Faster 11

Link to Simply Faster Video

https://replay.dropbox.com/share/dWotGfXegibseEY8


12Coresite Statistics 12



13Phoenix DC Statistics 13



14Value per Week Saved in Construction 14



15Value per Month Saved in Construction 15



For more information, please contact: 

Kevin Chambers
VP of Industrial Operations
(806) 549-7184
kchambers@conxtech.com

Adam Kurtenbach
VP of Business Development
(206) 379-4392
akurtenbach@conxtech.com

Thank You

ConXtech Headquarters
6600 Koll Center Parkway, Suite 210

Pleasanton, CA 94566
T (510) 264-9111     F (510) 264-1181
CA Contractor’s License N0. 855525
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